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ABSTRACT

As definition, E-commerce, includes these processes that before the revolution of internet,
became with traditional ways: telephone, fax, special electronic systems of exchange of data, that did
not have the possibility of interoperability, and naturally the contact person with person. Today, it is
evident that exists blossoming of sector of E-commerce, as well as in the infrastructures of companies
that will use in the future developed E-commerce.

On the other hand, E-business concerns, more generally, the complex circle of trade such as:
the research of market, comparison of products, choices, finding of suppliers, pecuniary transactions
and support of sales. Today, companies of all dimensions use E-business, so that they gain time and
they decrease their functional costs. The processes that are described by term E-business, brings
bigger flexibility and helps in improving services and increasing the value of the product. As a result,
the companies that use E-business processes, can reach in the level of competitors more fast and more
economically.

The creation of list of rules for the more effective planning of a B2B system, is not a simple
affair. As the market develops, we should see and learn, because the solutions that we give work right

Oor no.



NEPIAHYWYH

Yav optopdg, o 6poc E-commerce, mepidapPdavet Tig d10d1Kacieg anTéG TOL TPV TNV
EMOVACTOOT] TOV O10O1KTVOV, YivOvTay e TopadoctakoDE TPOTOLS | TNAEPMVO, QUt, EIOIKA
NAEKTPOVIKA GLUGTILLOTO OVTOAAAYNC OESOUEV®YV, TTOV SV Elyav TNV SLVATOTNTO SLAGVVOESTG LETAED
SPOPOV KATACKELOGTAOV, KOl PUGIKE 1 ET0PN TPOSHOTO UE TPOSMTO. NEP, elvar EekdBapo Tmg
vrdpyel dvinon tov kKAadov tov E-Commerce, kabmG Kot 6TIC VTOSOUES TOV ETALPLOV TOL Ba
YPNOLLOTOIGOVY TO peALoVTIKG avamtuypévo E-Commerce.

Amo6 Vv dAA, 0 6pog E-Business agopd, yevikotepa, ToV GUVOETO KOKAO TOL EUTOPIOV OTTMG :
N £€pguva ayopag, GOYKPLoTN TPOTOVI®V, EMAOYEC, EDPECT] TPOUNOBEVTOV, YXPNUUTIKEG CUVAAANYEC KOl
VIOOTNPIEN TOANGE®V. ZNUEPO, ETAPIEC OA®V T®V dl0oTAcEWY Ypnoionoovv E-Business, dote va
KePAIGOLVV YPOVO KAl VAL LELDGOVY VO AEITOVPYIKE KOGTI TOVG.

Ot ddikocieg Tov meptypdpovral and Tov 6po E-Business, pépvouv peyadivtepn eveMéio kot
BonBovv otV mapoyr| PeATIOpUEVOV VINPESIOY, aVEAVOVTOG TEAMKE TNV a&ia Tov TPoidvTog. g
ATOTELEGLLO QVTAOV, Ol ETALPieg OV Ypnotponoloby E-Business diodikaciec, umopodv va pTacouy 6To
EMIMEDO AVTAYOVIGTMV TTLO YPTYOPO KOl TTLO OLKOVOUIKA.

H dnpiovpyia prog Motag Kovovmy Yo ToV anoTeAesUATIKOTEPO oYedl0cUO gvog B2B
GLGTHNOTOGC, eV gival pa amAn vodeon. Kabag n ayopd egelicoetal, mpénel va PAETOLLLE KO VO

pabaivoupie, yloti ot AbGELg Tov divovpe SovAebovy GMGTA 1 O)L.



1. TI EINAI B2B

1.1 OPIZMOX E-BUSINESS

Ymhpyet LeydAn cOyyvomn oNUEP GYETIKA e TOV Opo e-business , KaBMG VIAPYOVY TOAAEG
napeppepeic Evvoleg. Eivar e-commerce, 6mov business-to-consumer (B2C) kot business-to-business
(B2B) ayopég, kepdilovv kabnpepva yiiuddeg meddtes? 'H uimog to e-Business amoteAel eTapikd
extranets kot intranets, dSnAadn, CLTOVG TOLG SIKTLAKOVS TOTOVG OOV GLVAVTIOVVTUL ETALPIES,
wpounevTés, Kataokevaotég Kot teldtec? H to e-business apopd ynelakég ayopég, 6mov eTaupieg
UTOPOHV VO GUVEPYAGTOVV KOl VO TOVA|GOVV GE TOKETO TPOIOVTO TOVG GE L0l LEYOAT AED(POPO
TOAMGCEDV, OTMG ival To d1adikTvo?

To E-Business, ovIiTpocOTELEL TIG TAPUTAVED EKPPAUCELS KOl TOAD TEPIOCHTEPQ. Xiyovpa, TO
Hlektpovikd eumdpio €xel ¢ Pacikn apyn TV aviodlloyn TAOVGLOG TANPOPOPING LE PNOEVIKO
KOGTOG, YPNOULOTOLDOVTOG T VIAPYOVTO TKTLO EXKOIVAOVIDV KOl SNUOPIAEG AOYIGUIKO, TTOL TPEYEL O
TOAD PEYOAO HEPIOIO TMV NAEKTPOVIKMDY VITOAOYIGTMV, CT|LEPT.

O1 dadikocieg Tov meptypdpovtal and tov 6po E-Business, pépvouv peyodivtepn eve&io kot
BonBovv otnv mapoy PeATiopévav vanpeciay, ovéavovtag TeEAkd Ty a&ia Tov Tpoidvtog. g
ATOTELEGILO QLTAOV, O eTaLPieg oL ¥pnotuonoloby E-Business diodikacisc, umopobv vo pTacovy 6To

EMMEDO AVTAYWVIGTOV TTLO YPIYOPH KOl TTLO OTKOVOLLKA.

1.2 B2B E-Commerce

Zuvnlmg OTavV avaQEPOLLOGTE GTOV OPO KUPEPVOYDPOG, TO S1001KTVO GNUAIVEL TOAAA TPAYLOTOL
Y Tov TeptocdTEPO KOGUo. [apopoing, cuppaiver pe 1o E-Commerce kot to E-Business

Zav optopodg, o 6poc E-commerce, meptiapfdavet Tig 01001K0GIEG QVTEG TOL TPV TNV
EMOVACTOOT] TOV O1001KTVOV, YivovTay pE Topadosiakohs TPOTOVS | TNAEP®VO, QU, EIOIKA
NAEKTPOVIKA GLUGTI LT OVTOAAAYNC OESOUEV@YV, TTOV JEV Elyav TNV SLVATOTNTO SLAGVVOESTG LETAED
SLPOP®V KATAGKELOGTMV, KOl PLGIKA 1) EXAPT TPOCHOTO UE TPOSMTO. Xfuepa, eivatl EekdOapo T
vrdpyet dvBnon Tov kKAadov tov E-Commerce, kab®G Kot 6TIC VTOSOUEG TOV ETALPLOV TOL Oa
YPNOLOTOGOVY TO peAlovTikd avamtuypévo E-Commerce.

Ao v GAAN, 0 6pog E-Business apopd, yevikdtepa, ToV cOVOETO KUKAO TOV EUTOPion OTMG :
N £€peuva ayopag, GOYKPLoN TPOTOVTI®V, ETAOYEC, EDPECT] TPOUNOBEVTOV, YPNUOUTIKEG CUVAAANYEC KOl
VROOTNPIEN TOAGE®V. XNUEPA, ETAPiEG OA®V TV dlaoTdoemv ypnoionoovy E-Business, wote va

KEPOHIGOVV YPOVO KOl VO, LELDGOVY VO, AEITOVPYIKA KOGTI TOVG,.



Telkd to Business-to-Business E-commerce, pmopobjie va, ToOE TOC 0pOopd TIC GUVOAANYEG
OV AAUPBAVOLY YDPO GE £VOL IOIMTIKO 1} SNUOGLO HIKTLO JEOOUEV®Y. AVTEG Ol GUVOAAUYEG
TEPIAAUPAVOLV YPNUATIKEG LETOPOPES, OIKOVOUIKEG CUVOALUYEC TPUYLOTIKOD YPOVOL, TaPAdoon
TPOTOVTOV KOl DINPESLDY, dPACTNPLOTNTEG TOL APOPOVV TNV dALGiIda Tpoundeidv (supply-chain) kot

OAOKANPOUEVO ETLYELPTCLOKE OIKTVAL.

1.3 IXTOPIKH ANAAPOMH TOY B2B

[Mapdro mov To dladiktvo Ppicketar o€ gvpeia yprion €0® Kot Alya ypovia, ivar oNpuepa
SVGKOAO VO POVTOGTOVLLE TOV KOGUO ympic avtd. e avtifeon pe v enavdctaon mov enilbe otov
y®po tov B2C, modroi katackevactés epapuoymv B2B katdiafov v aéio e S1odiktomong KATm
omd Kowd TPOTLTAL.

H idpvomn tov B2B npotogppavictre to 1960, dtav 1 Apepikavikn KupEPVNoT KATaoKEDOCE
™V doun| tov dtadkTvov. H gpappoyn frav government-to-business yio To vwovpyeio dpovvag (DOD)
KOl €lY€ TNV ATOLTNOT VO VITAPYEL EXKOVOVIO OVALESH GTOVG VTOAOYIGTEG 6€ TepIBaiiov WAN. Ot
OTTOLTAOELG Yo ekelvn TV Ttepiodo NTav amAés: Na BePaiwbei 6T T0 group Tov ypnotdv Ba propovce
VO ETIKOVOVIGEL OMOTEAEGLLOTIKA. ApYyoTtepa, T0 1970, To TP®MTOKOAAN ETIKOVMVING
avtikataotddnKoy amd to cuvoro TpwtokOAAmv tov TCP/IP, Tov amotelel Kot Tnv Bepelidon Paon
TOV onuePvov dladiktvov. Kabmg to Siadiktvo eEehiyfnke og un otpatioticd epyaieio, To e-mail,
NTAV 1) TPAOTN GNUOVTIKT EQOPLOYT Y10 ELTOPIKOVG YPT|OTEG.

To dwdiktvo amoterel v Pdon, Tdve oty omoia «kdbetay To cvotnua B2B. H yvdon
ATA®OV TEYVOLOYLOV S1001KTVOV, OTTMG €ival To e-mail Kot 1 NAEKTPOVIKT TAOYNOT GE 10TIOYDPOLG,

pag diver v duvatodTnta vo dnpiovpyncovpe oxéoelg B2B pe toug cuvepydrteg pog.

1.4 INTRANET-EXTRANET

Avo Bacikd epyodeia yio TNy katookev] B2B cuetnudtov sival o intranet kot extranet. To
intranet, amoTeEAOVV OIMTIKA sites Tov dNUovpYovVTOL 0td ETOPIEG Yia TNV EELANPETNON ECOTEPIKAOV
avayk®v. Tétolo cuaTRuaTo £X0VV KATAKADGEL TNV oyopd Ta TeAevTaia ¥pdvia. H duvaun avtmdv tov
GLOTNUATOV, EYEL EMTPEYEL TNV S1AG0CT TN TANPOPOPLOG KOL TNG YVAOONG OTO ECOTEPIKO LLOG
gToupiag o€ TOAD HIKPE XpovikKa dtaotnUaTo. To 0IKOVOULKA 0QEAN Kot 1] EVKOAIN KOTAGKEVLNG EVOC
intranet, To £(0VV KATOGTNOEL ONUOPIAY.

To extranet, yivetal cuvey®dg molo dNpoeAés. Ta extranet , amotelohV EAeyyOUEVO KOUUATLOL
€vog intranet oYedl0CUEVO DOTE VO ETTPENTOVV TNV TPOGPOCT| GE EMYELPTCLOKOVG GUVEPYATEG TNG
gtopiog, amo v pio etarpia oty AAAN. Mia Aettovpyio gvog extranet, pmopet vo givor amin, OTmg

Y0 TOPASELY LA VO EMTPETEL TV TPOGPACT) GE OEGOUEVA TOV ALPOPOVY VITOGTNPIEN TEAUTOV Kol



GUVTNPNONG, EVO TAVTOYPOVA LITOPEL va, ivat TOG0 TEPITAOKN MGTE VA EMLTPETOVY TV TPOSPaocT o

gowTeEPIKA mpoypdupato ERP.

1.5 YHOIAKH ATOPATIQOAHYIA

Ta cvotatikd tov B2B givat epyaleia kot vainpesieg mov Ponbolv Ti¢ eTopiec va
GUVEPYOGTOLV UE AAAEG eTOUPieg TO10 amoterecpotikd.. Kabe ovomua B2B npénel va fertidvel tov
TPOTO LLE TOV 0010 SLGVVIEOVTOL 01 GLVEPYATES OGOV APOPA TNV OAVGIdN TAPOYNG TPOTOVTOV Kol
VINPECIDV.

Ta cvotipata B2B , KaBd¢ kot ot €Taipieg ov Ta ¥P1GILOTOI0VV, O1LLOVPYOLV Lo
TOAVIAGTOTH Oyopd. Xvyvd, ot ETapieg mov dnpovpyovv B2B kat £yovv peydin spmeipio o€ avtd
TO, GLOTILATO, EMKEVTPOVOVTOL OE L1l KAOETN ayopd. AVTH 1| GUYKEKPUUEVT] YVAGCT ATOTEAEL TNV
Béon yuo v Bertioon Tov emyelpnotakov poviédov. To (tnpa cuviBmg eivar va kaAlveOel kdmoto
KEVO 1 val dnpovpynBovv gukaipieg KOADTEPNG GUVEPYACING OVAIESH GE CUVEPYUTEG.

Ta B2B cvotipata emikevipdvoviol cuvimg og dvo {ntriuata: v ynoewokn ayopd (Digital
Marketplace) kot v aivcida tpoundeidv (Supply Chain). Ta dvo avtd {ntpota eivar e&icov
ONUOVTIKA, 0AAGL VITAPYOVV TEPICTOTEP TPAYUATO, TTOV UTOPEL va {NTHGEL KATO10G amd £V GOGTI LA
B2B. H moAvdidotatn poon tov B2B gival onuavtikn, 6tav dnpovpyeitat Eva cootnua B2B.
Baokd ototyeio evog KoAoD GLGTHLATOC, EIVOL 1) GUUEOVIC TOV GLGTHLOTOC LE TO VTTAPYOVTOL
TPOTLTO, KOl TNV TEXVOAOYia oV Ta, vTooTNpilel. Ondte, Yiveton eppavég g ta cuothpata B2B
Bacilovtal o TVTOTOMUEVES TEYVOLOYIEG TTOL £XOVV OOKILOGTEL KO EIVOL YVOOTEG 01 SUVATOTNTEG
toug. Ta cvetiuata B2B mpénet va evempotdvouy d1ad1kacies ao@Aielog OES0UEVDY,
EMYEPNOLOKEG SLOOIKOGIES, CVGTN LA TANPOUAOV, TOLOTNTOG VINPESIOV KTA. Avtd, Ba enétpens vo
onuovpyovvtar epappoyég B2B copgpmva pe Tig amoitioelg g etoupiag-neAdtn evog GLGTILLOTOG

npounOewmv (procurement), To omoio Ba GLVOVTE TG ATOLTAOELS TOV KABEVOG GTNV oyopd.

1.6 PORTAL

To Portal 6tov ydpo tov d1ad1KTdoV, apopd TV €icodo ot katt. [Tapdderypa Portal arotelodv
ot unyavég avalnmonc. H pete&éMén avtav, mopéyel TAnpopopieg oxeTikd pe v avaliTnor Kot
dwenuioelg. H avantuén avtn, emmpéace ta B2B cuotipata 6cwv agopd tov Tpdmo Asitovpyiog
tov Intranet. 'Eva intranet amote)lel to Portal tng etaupiog oto ecmtEPKd TG Kol £ival OYESOCUEVO
€161 OOTE Vo TAPEYEL EDKOAN TPOGPaoT GTNV TANPOPOPIN Kol GE TEAIKT GAOT] VO dvEAVEL TNV

TOPOYOYIKOTNTO TNG ETOpiog. Ot dadikacieg avtég Tov EEMEPVOLV TO ECOTEPIKA OPLOL TNG ETALPIOG



KOl TOLTOYPOVE, TEPLEYOLV TO, YOPUKTIPLOTIKE QVTAE GTOV TPOTO AELTOVPYING TOVG ivatl Ta extranet Kot
VPN.

Ta onuepvd Portal ypnoipomolovv 1eyvoroyio mov dev TPOCSPEPEL TO. LEYIGTO COUPMVA LIE TIG
oLVEYMDG OVEAVOLLEVEG ATOTNCELG TNG AYOPAS KOl POIVETAL TG 6TO KOVTVO PEALOV, Ta portal Oa
mepPEYoLV TANpopopia and Tpoundevtés, cuvepydres, dikTvo TOANGEW®Y Kot vrootipiEng. 'Etot,
ToALEG eTtanpieg katookevng B2B cuotnudtov tpocsmafoidv va Kovomocouy Tig avAayKes oTéG
kepdilovtag peyarvtepo pepidto ayopds. I'a va emttevyBel ovtdg 0 6TOY0G, TPOGPEPOLY SLdpopa
gpyareia. mov oyetilovtot pe :

o  Euedvion oyetik®v TANpopopidv PACT TOL EMLYEPTCLOKOD TOUEN OPOCTNPLOTOINGCTG
™G eToupiog.

e Epyaieia mov emtpémovy o€ gtarpieg vo dnuovpynocovy ta dikd tovg portal pe Pdon
TG AT OELS TOVG, Kabopilovtag éva véo epyactakd Topén Tov Bo cuvdvalet
TAnpoeopieg , dedopéva, meEPIEXOUEVO Kt dIEPYATIES.

e 'E&umvo cueTAHOTO TOL TOpadidovY TNV TANPOPOPin GE AVTOVE TOV TPETEL.

To Infomediary amotelel Topaiiayn Tov portal Kot eKTOG O VO TAPEYEL TANPOPOPIES Y10, Lict

etaipia, to infomediary, amoTELEL KOATAGKEVAGTEL KOl LETOTMOANTN TEPLEYOUEVOD.

1.7 2YXTHMATA ITPOMHGOEIOQON

Ta cvotuata Tpoundeldv (procurement), arotelodv Pacikd otolyeio v cvoTudteov B2B.
Kotaokevaotég kot mpounfevtéc katdAafov dpeca tnv avaykn yio VAOTOINGT TETO1OV GUCTNUATOV,
KaODG €100V TOL TAEOVEKTILLOTO TOV TOVG TPOGPEPEL 1) AVTAAANYT] TANPOPOPING CYETIKA LE TPOIOVTOL
ka1 vnpecies. 'Eva mpopavéc mpofinpa yio ToAAovg opyavicpoDs, ELTOPTIKOVG KOl KUBEPVNTIKOVG,
NTav Kot givat 1o vYnAo k66Tog TV Tpopundeidy. Eva EekdBapo TAEOVEKTNLO TMV GUGTNUATOV
wpounbelmv, ivar 1 pei@on ToV EYKPIcEMV TOV TPETEL VO YIVEL Y10 TNV OAOKAT|PMOGT LI0G
mapoayyehiog. Edikd oty mepintmon WKpdV TopayyeMdV T0 KOGTOG YPUPIKNG VANG Kot YpOVOL TOL
onataAdte, pmopel va kooTilel mePIocOTEPO 0d TO 1010 TO TPOIOV.

O avtopatiopds Kot 1) EMPOAN TOV EMYEPNOIUKDOV KAVOVOV AEITOVPYING Lo ETAPIOG OTN
drodikacio Tpoundeidy eivar TOAD oNUOVTIKY. XT0 GNUEI0 aVTO, EMKEVTPMONKAY T0, GLGTHUOTO
mpoundeimv. Edika yia tig B2B gpapuoyéc mov eEaptmvral o€ peydho fabud omd toug mpounentég
£ywvay avTIANmTd To TOPOKATO LEYAAN TAEOVEKTILOTO,

e  Meiwon 1oV KOGTOVG TV TPOIOVIMV KUl VIINPECLOV
e Evkolio ot e0peomn anobepdtov
o Eleyyoueveg dwadkacieg mpoundeimv

o llow anoteAeopaTIKOG TOLOTIKAV EAEYYOG



e Beltimon ot dwyeipion ouovoutK®v Bepdtmv
e Beltimon 610V éAeyy0 TPOG TOVG TPOUNOEVTES KOl TNV GUVETELY, QVTMV
AVTH TO, GLOTNUATO, ATOTEAOVY TNV KapdLd TG aAvGidag Tpoundeidv (supply chain). Ta
TEPLOCOTEPA GVOTNUATO, TTPOUNOELDVY Eivarl TPOGPAGILN LEGH TOL SLOSKTVOV Kal divouv dueon

TPOGPUCT) GE 0OTOLOVOINTOTE EYEL TPOGPAGT GTO S1adIKTVO.

1.8 >YNAAAATEY B2B

"Evag avantueeopevog ydpog oyoparmAnciog wov ivol ave&dptntog and To GLGTIHLOTA
mpounbewmv, givar o1 cuvarrayég B2B (B2B exchange). Ot cuvarlayég B2B Aappdavovy ydpa oe
NAEKTPOVIKN 1GTOGEAIDM, OTTOL UTOPOHV 01 TPOUNOEVTEG, Ol EVOIAUESOL KOl O1 0YOPASTEG LWITOPOVY VO
AVTOAAGEOLV TANPOPOPIEG KOl VO TPUY LATOTOMNGOVY OLyOPOUTWOANGIES.

>mv ayopd B2B ta tepi@opro petald moincewv B2B kot B2C éyovv pikpdvel, Aoy Tig

ELCUYWYNG EVOLAUECOV.

1.9 AAYZIAA TTPOMHGOEIOQON

H yprion otpatmyikadv B2B yio v vrootipién enyeipnoiok®y AEITovpyldv dev gival véo
pawvopevo. Ot etanpieg ypnotponotodv otpatnyikég B2B kot dadikacies, yio va Tapaddcovy o
TPOTOVTA Kol VINPEGIEG TOL TPOSPEPOVV, KaBDS Kat va To vrrootnpifovv. O etanpieg ypnoionotovy
TETOL0. GLGTIHHOTO Y10 TOAAOVS AOYOVG:

e Meiwon ypdvov KOTAGKELNG
e  Meiwon ¥pdvov 6YedOGHOD KAl TOPOYWOYNG
e Mzeimon xpovov TO®AGEDV KOl TOPEd0cNg
e Meiwon amobepdtov oTig anrodnkeg
e  Meimon kdcToVS TAPAY®YNS
Zruepa TOAAA TETOW GLOTHHATO AgtTovpyohV Kot avafaduilovial doTe va AELTOVPYHGOLY HECH

S10d1KTVOL Kol VO KOADYOUV TIG AVAYKES TNG CLyOPAC.
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2. BEATIXTEXZ IIPAKTIKEX

2.1 KaAlOtepec mpaktikéc B2B

H onuovpyio piag Motog Kavévmy Yio ToV amoTEAECUATIKOTEPO oyedlacid evog B2B
GLOTNHOTOC, OeV gival pa amAn vodeon. Kabdg n ayopd e&ehicoetal, mpémel va AETOVLLE KoL VoL
pafaivouie, yiati ot ADGEIC TOL divovpe SOVAEHOVLY GMOTA 1 OYL. ZaPAOC, SV VITAPYOVY 01 «AEK
EVTOAECH TOV B2B, aALd peptcol KOVOVEG, AV EPAPLOCTOVY GE GUVOVAGO LE TIC YVMGELS OO AALEC

nepumtoelg B2B pmopotv va Bonbricovv dote va kivnbovue 6to cmotd dpdLo.

Ykéyov Ypiyopa, Apdace ypiyopa.

H wavoémra va oképteoat kot va tpdrtelg ypriyopa gival vywictng onuaciog 6e autdv Tov TOUE.

Emiong, n evkvnoia givar ToAd onpovikn, 0nmg eénysitol TopaKitm.

O1 ovvepyaoicss €ival TOAD ONUOVTIKES
H mAeloyneia netuynpévov etaplov, faciletol otig Kaiég ouvepyaciec. Ot cuvepydteg umopel va
XPNOoToNB0oHV GTO HAPKETIVYK, OTN GTPOTNYIKT, 6TV EEAMEN TPOIOVTMV KOl VINPEGLOV, GTIC
TOMGELG KO GTNV S1voun.

Evéuvvapmon Tov vmapy6vTmv GOVEPYIoLOV
Etaupieg pe vdpyovcec ouvepyasiec, Ppickovv TpOTOVE MGTE VO EVOVVAUDGOLV TIG GYECELS AVTEG
mpwv apyioetl 1 dadikacio. H evouvapmon cuvepyasidv Kot E0IKOTEPO LE TIC ETAPIEG AVTEG TTOV
YPNOLOTOLOVV SLOPOPETIKT| TAKTIKY, LTOPEL TOAAES POPEC VO dNLoVPYNOEL VEOLS opilovTeg
TPOOTTIKNG. AVTN €IVOL L0 TOKTIKT] OV YPTCLLOTO0VV 01 TEPLETOTEPES Tapiec B2B yia va
TETHYOLV KOAGQ OTOTELEGHLATOL.

Aoviéyte og AleBvéig mepipairov vopig

Kabag , o aviayoviopuog otnv ayopd B2B yivetar ohoéva kot peyaAhtepoc, pio HeYAAn

S10(pOPOTOINCN IO TO GUVOAD TV OVIOYOVICT®V gival va dtactnploroindeital vopic otn exTog
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ocuvopwv ayopd. Kabng o vrérouro tov kécpov (Extog Apepikng) epappodlel B2B cvotiuata,

HEYAAESG EVKOPIEG KEPOOLG LITAPYOLV Y1A TIG ETALPIEG TOL B SPAGTNPLOTOINOOVY TO GVVTOUOTEPO.

Koartavonoete Tng alvoideg mpoundermv

O1 aAvcideg TpounBeidv Kot 0 TPOTOG AEITOVPYIOG TOVG UITOPEL VOL 00N YTOEL GTNV AVOKAAVYEL
TPOT®V Y10, TOV EVIOTIGHO ayopdg oToyov Yp1yopa. Ot 6yécelc HETOED TOV OVIOTNTMV TG GALGI0G
Tpoun eV Kot 0 TPOTOC OV AgtTovpyel, cuVNOWG amotelel OepeldING apyn Yo TNV COOTN

Aertovpyia kdOe cuothpatog B2B.

Evévvap®ote v pépke cog
To va ypnoiponomoete 10 Gvoua TG TOAAG KO YVOOTNG ETOIPIOGC GOC, 0ag divel T duvatdtnTa Vo,
umeite oty ayopd ce Tiun evkopiog. To kdoTog dnuovpyiog evog brand-name, givar Eva onUAVTIKO
EUTAO10 Y10 AVTOVG TTOV TPOGTOHOVV VO LITOVV GTNV 0yopd.

Xp1no1ponoleicTe TOATPOSMOTO POVTELD
H avdmtoén moAudtdoTaton entyelpnioTiKod HovTEAOD uropet vo Befaidoel Eva KaTdeOA €50S®V
amd Toug cvvepydteg B2B. [ToAAég emttuymuéveg dwadikacieg B2B €yovv poviéha mov meptlappdvovy
EPYOOLOKEG GUVOALAYEG, GTTOVGOPAPICHA, SLAPNLLOT, TOANCT Ttepleyopévov. To mepiocdTEPO OF
YEVIKEG YPOUUES, Elval KAADTEPO.

Xrtiote mpota TV Paon. Metd duvapmoete TV
[pata mpémet vo dnpiovpyn0el Eva Pacticd TEAATOAOYLIO KOl VO YIVOUV ETLYEIPNCLUKES GUVEPYOGIES.
Metd @Tia&Te éva oYESL0 Y10 TNV 00T eKpeTdALEVOT avT®VY. To o610 avTd pumopel va
TePLoUPAaveL TV dMovpyia vOg VEOD TPOIOVTOG, TIV ONUIOVPYI VEMY GUVEPYACSLMV, OKOMT| Kol
TNV SloeN Lot Tov site HEc® GALOV TTO10 S1UOESOUEVAV.

IIpocOéote alia

Alnpavtog To site o€ KOAT KATAoTUoT Kol PEATIOVOVTOC TIG TOPEYOLEVES VATPEGIEC, 0L GUVEPYATES

TAPAUEVOLV TOTOL GTO GUGTNLLA KO TO YPNCUYLOTOI00V 0AOEVA KOl TEPLGCOTEPO.

12



"Ecm étowpol va Eodéyete ypipo

To k6oT0C dnovpyiog Kot Asttovpyiog evog B2B cuotiuatog oty cuveymg petafoardopevn
onuepwv ayopd pmopet va ivor afdotoyto. Kabmng ot avtaywmviatég Tpospépouy oloéva Kat
TEPIOCOTEPES OWPEAY VIINPEGIEG KO TPOYPAATO PE 6TOYO Vo ovénBohv o1 cuvepyasieg Kot T0
TEAATOAOY10 TOVG €15 PAPOG Hag, Eival TOAD GNUAVTIKO VO VITAPYOLY TO OIKOVOULKE Bepédta yio v
avté€el Kaveig otov moAepo avtd. O aviayovioluds 6tov Topéa avtov givorl Tavo va avénbel oto

pEAAOV KaBdG 0AoEva Kol TEPIoTOTEPO PaiveTal Tmg 1 xprion B2B sivat emiPefanuévn.

Ze@opTmOEiTe TO TAME TPOYPAUNOTO EPEVVAG OYOPAS KUL AVATTUENS

O pokpompdhecog oyedlooudg Kot 1 avarTuén EQOPLOYDY Kol TPOiOVIMV JElYVeEL VO, EXEL YEPAGCEL.
O tetuynuéveg B2B etaipiec, ¥pno1iomolovy TpoypapiaTo Yo TV EpEuva oyopdc, Tig OOKILES, TV
TPOTLTOTOINCT KOL TNV YVOGTOTOINoT. 10 LEALOV TPOoPAETETOL O TPOTOG AELTOVPYIOG AVTOC VoL Elval

povodpoude.

XPpNoonomoeTE TIS O1KES 60 ATOWYELS
Eivan peydin mpoxinon yio tov Kabéva g avtdv Tov KOGUO ayopurmAnciog va EEpel moTe va
eEehMyBet kau m6co. [apatavta, n expddnon vEwv TexVoLOYIDOV Kol TEXVIKMV Kot 1 BEAN0T va

€POPLOCTOVV givar onpovtikod ototyeio. Ouunbdeite mwe N Pracvvn pmopet va PEPEL SpapaTikd

OTOTEAECLLATA, EVO 1) OTTparyio €yyvdTol amoTuyia.
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2.2 KaAOtepec mpakTikEC NAEKTPOVIKOD gumopiov (E-commerce):

A76 10 1997, 1 yvoU0SOTNGT NAEKTPOVIKOD EUTOPIOL 1) e-commerce Opada EXEL AyOPAGEL TO,
npoidvta and 100 1otoydpovg etnoine. H etaipia kataypdeet kKo tagvopel og mivokeg to
OTOTEAEGLLOTA, TNG EUTELPIOG OYOPDV TNG, YPNOULOTOLDVTOS TO. GTOXELR Y10l vaL To. fonBnoetl va
oupPoviéyouy Toug TEAATEG Kot TIG KABOPIGUEVEG GUYKPITIKEG LETPNOELS EMOOCEDY NAEKTPOVIKOD
gumopiov. Kabe €tog, to mpdypappa g etoipiog epevvd moAréc mtuyég 100 Kopvainy e-tailers. Ta
e-commerce site oev EEpovv O0T1 e€etdlovTol Kal TaipvouV To OTOTEAECIATO TG OYVIOOTIKNG
e&éraonc. "Eipaote akpifmg pécog meAdTnG. XpNOILOTOOVLUE TO KAAGOL ayopdv, TapoyyEAVOLLE TO
TPOIOV, GTEAVOVLLE UNVOLLO LLE TO NAEKTPOVIKO TOYLOPOLELD TOV site, KOl EMGTPEPOVIE TO TPOIOV.

To SoKIHACTIKO LVULO NAEKTPOVIKOD TOYVOPOUEIOV , TAPASELYLLATOG Y APV, VOKOADTTEL
OGO YPNYopa Kot Le Tt akpifela amokpiveTat To site oTic epmtnoels teAatdv. H dadikacia
EMOTPOPNG, EMIONG, ELEYYETAL V1oL TUYOV OVOAEITOVPYIES.
Hopadeiypatog xapv, peta&d TV meploymv mov TiBevTol ot dokiun, e3d Ti 1 emygipnon
Bprixe:
e 93 1015 ekaTO TPOGPEPE OWPEGY LETOPOPIKE. LLE KATOLO OPLO TIUNG
e 68 101G EKOTO TPOCPEPE GE TPAYUATIKO YPOVO EVIILEPOUEVOLS KOTAAOYOUG.
e 70 1015 €KOTO OMAVINGOV GTO NAEKTPOVIKO TOXLOPOUEID TOVG COOTA.
e 16 to1g ekaTO {NTNOE £YKPION Y1 LU0 ETLGTPOOT).

e 8 101G EKOTO TPOGEPEPAV TNV IKAVOTNTA VO YOVICOVUE GE Lo SEVTEPT YADGOA.

Hopamdvm, paivoviol oTaTIGTIKEG amd £PELVA TMV GTOLYEIMV TOV CLYKEVTP®OMKAY,
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